
INTRODUCTION  

We hope this e mail finds you well in these extraordinary times. 

The team at BCM have embraced the new normal of WFH (working from home) and are 
still busy – something we are grateful for in these very testing times.   

Having taken soundings across our client base there are clearly massive challenges for 
many businesses – ranging from, for many, a dramatic downturn in turnover to 
unprecedented demand for their product.  The raft of government support has taken a 
while to filter through, but seems to have allowed the worst effected businesses to adopt a 
‘holding pattern’ while they plan for the post-crisis world.  Economic predictions vary from 
a rapid recovery through to longer term headwinds – whatever the outcome the sectors 
we operate in will be facing new challenges and opportunities. 

While we are still active in dealing with projects for our property, rural business and 
farming clients, we are also starting to map out what areas of advice they will need moving 
forward.  The message is ‘plan to succeed’ – to make the most of any recovery a focus on 
key areas is needed – finance, asset valuation, planning permission, grant aid packages and 
business structure are all under review.  We have highlighted below some of the points we 
are discussing with clients as we help them plan for the future. 

MOVING FORWARD  

The challenges and opportunities in a post-crisis world are still emerging.  The shift of WFH, 
broadband demand, office usage, personal/commercial relocation, local food retailing, 
enhanced environmental protection payments and boosts for domestic tourism are all 
positives.  It may be that government looks to roll out further grant aid packages to specific 
sectors or make relaxations to planning laws.  BCM are keeping close tabs on these new 
opportunities and will be in touch to keep you briefed. 

Do call the BCM team – we are here to help.    
 

PROPERTY MARKET 

• BCM IOW Agency Team have received more enquiries through Rightmove since 1st 
April 2020 than in the whole of March.  Offers are being made and transactions are 
proceeding.  

• Total available number of homes for sale in the UK has only fallen by 2.6% since 
lockdown restrictions have been put in place.  

• Prior to the Covid-19 crisis the House Price Index in March 2020 confirms that the 
average asking price is the UK is now £312,625, showing annual price growth by 
3.5%. 

• To assist purchasers, BCM are engaging with virtual tour specialists for remote 
viewings alongside our current drone photography package.  

• Lenders, after an initial withdrawal of products, are now offering a wider range of 
mortgages with more attractive LTV, albeit where possible, using a desktop valuation 
study rather than a formal valuation to allow new applications to progress. 
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PLANNING & DEVELOPMENT 

• The initial and quick reaction of some Councils was to defer all public 
consultations, but this was the incorrect approach.  Some Councils, under revised 
procedures are ensuring all minor applications (i.e.: developments of less than 10 
dwellings and 1,000m² (and all smaller projects) are being advertised by 
neighbour notification and newspaper advert.  We still face a problem with major 
applications because site notices are required.    

• Retail and hotel businesses were at the coal face of significant economic 
challenges; irrespective of Covid-19.  Those challenges will now be exacerbated 
when we get back to ‘normality’!  Many Councils still seek to protect the retail 
high street economy and existing hotels, but we continue to highlight, this is in 
part, futile.  High streets must contract and encourage dynamic mixed use 
environments.  There will always be a need for hotels, but perhaps now is the 
time to lift the planning restrictions and let the market dictate the location and 
demand.  Councils are revising their adopted Local Plans, but are they taking into 
account the real commercial market shifts? 

• Tourism and leisure businesses have been hit hard (like most other 
businesses).  However, those that can continue and make use of their time wisely 
now (to plan and capitalise on projects) will see a positive response to strong 
future customer demand.  The UK tourism economy will remain a strong and 
growing asset.  This opens up the opportunity to diversify and improve existing 
businesses and to plan for a strong future. 

• Councils have continued to be inconsistent with their approach to extensions of 
time with Prior Approvals; with many seeking extensions beyond the prior 
approval date.  This is not legally acceptable; as confirmed by Gluck vs. Secretary 
of State for Housing, Communities and Local Government (January 2020).  
Councils cannot ask for time extensions. 

• We are now within the ecological survey season.  Failure to collate sufficient 
survey data will create problems for your development.  Our ecological guide/
survey calendar will assist you to programme in relevant surveys, but we are 
happy to discuss.  

• Residential developers are seeking to adapt their housing stock to cater for the 
needs and demands of the ‘UK migrator’ as a consequence of security and safety, 
and in the realisation that home working is a credible option.  The strengthening 
of broadband services will create a desire to relocate from core towns and cities 
as many are starting to question the need to live and work in such areas.  A 
potentially explosive shift of counter-urbanism will create an interesting debate 
with more rural Councils.  
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FARMING AND RURAL BUSINESS 

• BCM are agents for the AMC and are able to prepare and submit applications for new 
business finance, who along with other banks are still open for new business and are 
equipping themselves to make funds available where necessary.  The AMC, and other 
banks, are also simplifying their process for capital repayment holidays. So if you are in a 
position where you require a capital repayment holiday, then please do get in touch with 
your lender. 

• Despite Covid-19 restrictions, BCM are still in a position to provide valuation advice for all 
types of property and purposes, be that re-financing, family planning or tax submissions.  

• The forecast changes to Agricultural Property Relief did not materialise in the recent 
budget, which was dominated by Coronavirus relief measures.  This released some of the 
pressure on land values, but changes to capital taxes will continue to remain a live issue. 
This combined with the transition away from Basic Payment Scheme and well established 
pressures to farm profits make for some pressure on land values. Despite all this the 
market remains tight with lack of supply and plenty of buying interest – with some 
evidence of investors looking at land as a “safe haven”  

• The window for Basic Payment Scheme applications is now open until the 15th May 2020. 
The combination of Covid-19 and a very wet autumn has pushed the government to 
remove the ‘three crop rule’ and other minor changes are being made, but for the 
majority the application process remains unchanged. 

• Covid-19 has brought a pause to trials of the New Environmental Land Management 
Scheme (NELMS) and the Agricultural Bill has been delayed in its movement through 
Parliament, but there will still be pressure for the rural sector to help deliver a Net Carbon 
by 2050.  Some of the recommendations from the Natural Capital Committee have been 
published online. 
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